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Key Initiatives for Product

Advance eMoney Intelligence « Deliver CoPlanner v1 on March 25t
« Enhance CoPlanner with new techniques to expand use cases
« Add assistive Al to help advisors confidently deliver plans

Strengthen Our Core Capabilities « Deliver Foundational Planning 2.0 on March 25t
» Close key competitive planning gaps across full spectrum
* Research and assess estate and tax planning opportunities

Raise the Value of Premium Client Portal  Deliver top requested value-driving features:
« Deliver custom app icons and in-app branding on March 25t
» Customizable and standalone data gathering
» Better prospecting capabilities

Improve Data Gathering » Address key pain points with advisor and client onboarding
» Eliminate manual data entry and speed up the planning process
» Deliver bulk data upload efficiencies and workflows

Portfolio Analytics  Deliver Portfolio Analytics v1 by end of year
» Successfully complete Go To Market activities for launch
» Assess Portfolio Analytics business opportunity beyond v1 feature set
eMoney



Advance eMoney Intelligence



COPlanner S LauIICh (”Money Home Clients Connections  Analytics  Integrations v More v JA)

Frank and Joanna Miller v // Overview Facts Plans Reports Presentations Vault

Plan: Ideal Retirement v )

v" More than 14,000 users have ' .

engaged CoPlanner since launch <}
Asset Spread v

CoPlanner @ Generate = {& v

v More than 104,000 draft plans* for G © rar v | (8 e
user review created by CoPlanner © romesorconsins v | O

2024 2029 2034 2039 2044

i
g

@ Roth Conversion v o

v Daily average advice/potential A 5
advice creation up 35%

‘ @D Move Assets into an ILIT v $6M
H ‘ [ @] Delay Retirement 1 Year v P —
v' CoPlanner responsible for 33% of all | R
advice/potential advice creation EEXEEE
() Buy Beach House
\/ #6 mOSt popu Iar DC featu I'e @ Buy aBoat . Y N & - 2044@
T e B Above Average Market (80%) [l Average Market (50%) Below Aver

PROBABILITY OF SUCCESS (® TOTAL PORTFOLIO ASSETS I

o 80% (51,104,339

LTC is Needed - Client v
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What’s Next for eMoney Intelligence?

Increasing Intelligence

CoPlanner’s underlying intelligence will continue to increase, able to address
more topics and go deeper into the topics it can already address.

Presentations & Narratives

CoPlanner will be able to generate personalized presentations based on data
known about the client and narratives atop reports.

r'Money Home Clients Connections  Analytics Integrations v More v 4 Settings  Help  Training  Sign Out
Frank and Joanna Miller v // Overview Facts Plans Reports Presentations  Vault L &
Plan: Ideal Retirement v & Mode: Planning v (3 sharePlan v
Techniques ~
« VIEWING
" v
coplanner pne ol Asset Spread
® Future v & AllYears v
Approach 1 <[5
@ Increase 401(k) Contributions v O O
2024 2029 2034 2039 2044 2049 2054 2059
@ FRoth Conversion v a
$8M
@ Social Security Start Age v
1
| @D Move Assets into an ILIT v oM

@ Delay Retirement 1 Year v s \/\

Save Approach / Dismiss Approach

sam
@ Buy Beach House
so
@D Buy aBoat FAY % AN
2024 2029 2034 2039 2044 2049 2054 2059
+ Add Technique AllOn
Above Average Market (80%) (8 Average Market (50%) Below Average Market (20%)
What-Ifs ~
PROBABILITY OF SUCCESS ® TOTAL PORTFOLIO ASSETS LEFT
80% ($1,104,339) - $6,189,787
LTC is Needed - Client voo® o 8] bl ’ b

eMoney

ﬂMoney Home Clients Connections  Analytics Integrations ¥  More v 4 Settings  Help  Training  Sign Out
Frank and JoannaMiller v // Overview Facts Plans Reports Presentations  Vault S &
Plan: Ideal Retirement ~ & Mode: Presentation v (3 SharePlan v
Techniques G Template: Smart Presentation v Edit
«
CoPlanner Generate (&
Profile Income Balance Sheet Asset Allocation Goals Lifetime Portfolio Cash Flow Tax Bracket Observations &
@ Buy Beach House Value Overview Next Steps
@ Buy aBoat
Tax Bracket P @
@D Increase 401(k) Contributions
@D Roth Conversion Notes:
This data paints a picture of Frank and Joanna’s taxable income base vs tax brackets. It appears their goals are more ambitious than their
@ Social Security Start Age finances can support, as evidenced by a low probability of success. There is a period of low taxes between years X-Y which represents an

opportunity to do a rothconversion, resulting in $X fewer lifetime taxes and positive impact of X to PoS.Absent this Roth conversion, their

@ Move Assets into an ILIT achievable retirement lifestyle is X. With it, it's Y.

Hide Notes

@D Delay Retirement 1 Year

+ Add Technique AllOn $2M

What-Ifs ~

LTC is Needed - Client v

@D Health Event

2024 2029 2034 2039 2044 2049 2054 2059



What’s Next for eMoney Intelligence?

Observations & Next Steps

CoPlanner will be capable of automatically capturing relevant observations and
next steps based on the CoPlanner-generated plan.

eMoney Home  Clients Connections  Analytics Integrations ¥ More
Frank and JoannaMiller v // Overview Facts Plans Reports Presentations  Vault
Plan: Ideal Retirement v &
Techniques ~ Template: Smart Present: v
«
CoPlanner Generate  {&
Profile Income Balance Sheet  Asset Allocation

@ Buy Beach House

@D Buy aBoat
Observations and Next Steps

@D Increase 401(k) Contributions

@D Roth Conversion
Observations
@D Social Security Start Age

@ Wove Assets into an ILIT O You willincrease 401k contributions
love Assets into an

@ Delay Retirement 1 Year O You will begin taking SS at age 67

+ Add Technique AllOn
What-Ifs ~
LTC is Needed - Client v &

@D Health Event

eMoney

Connections

Settings  Help

Training ~ Sign Out

eMoney

Home  Clients

Analytics

LS & Frank and Joanna Miller v //  Overview
Mode: Presentation v (2 SharePlan v Plan: Ideal Retirement v &
Edit Techniques  Investments
e «
CoPlanner Generate | {& Vv
Goals Lifetime Portfolio  Cash Flow TaxBracket  Observations & =
Value Overview Next Steps. Approach 1
@D Retirement Goal: Overlay Portfolio
2 ® ABC atop Accounts A and B
@ Legacy Goal: Overlay Portfolio Y atop
Accounts C and D
Next Steps

@D Tax Loss Harvesting: Replace SPY o
Contact your employer or log in to your 401k portal  Client with VOO to realize $2,250 loss
to update contribution amount
Due on Dec 19, 2 Edit | Delete @D ncrease 401(k) Contributions v
Sign account opening paperwork for Roth IRA Client & RowCanveision o
Due on Dec 19, 2028 | Edit | Delete

@D Social Security Start Age v
Work with an estate planning attorney to Cient/ Advisor
establish an ILIT
Due on Dec 19, 2028 | Edit | Delete @D Move Assetsinto an ILIT M

@D Retire 3 Years Later v

Dismiss Approach

Save Approach

@ Buy Beach House

Integrations v More v 4 Settings  Help

Facts Plans Reports Presentations Vault

Mode: Presentation v/

Template: Smart Presentation v

Achievable  Lifetime Portfolio
Lifestyle Value

Tax Loss
Harvesting

Investment
Strategy Details

Achievable Lifestlye

Frank & Joanna'’s achievable
spending amount is
$109,000 per year

With all recommended actions in the $109,000

proposed plan, Frank and Joanna

Miller's achievable annual spend

amount is $9,000 more than their

current path, with 80% probability of

Sticoess: Base Facts

Annual Cash Flow Al vears

Year Age Total Salary/ Other
Expenses Bonus Income

2023 61/60 $10,000 $10,000 $10,000

2024 62/61 $10,000 $10,000 $10,000

2025 63/62 $10,000 $10,000 $10,000

Training

Sign Out

2 sharePlan v

Edit

Comparison

$120,000

Proposed
Plan

Total
Portfolio
Assets

$10,000

$10,000

$10,000

Al Chat Interaction Layer

Via CoPlanner’s Al-powered chat experience, users will be able to interact
more quickly and intuitively with our platform than ever before.

CoPlanner

Hello, Jane Advisor!

anything. Here are a few examples...

Analyze current situation
Create a plan with 80% PoS
Draft a report with talking points

Based on meeting notes from August 2025, Frank & Joanna are

lifestyle they want

Open August 2025 Notes

via @Jump

What does it look like if my clients delay retirement
another 2 years?

clients’ achi y

investment strategy from Portfolio X to Portfolio ABC. I've modeled
both these changes.

Ask anything

Drag files h ipload or browse files



What’s Next for eMoney Intelligence?

CoPlanner-Powered Analytics

CoPlanner will be capable of running against an entire client base, identifying

opportunities at enormous scale and enabling personalized action from a
30,000ft vantage point.

CoPlanner-Powered Analytics

CoPlanner will be capable of running against an entire client base, identifying
opportunities at enormous scale and enabling personalized action from a
30,000ft vantage point.

(Money Home Clients Connections Analytics Integrations v More v +. CoPlanner fal /‘Money Home Clients Connections Analytics Integrations v More v CoPlanner ® 7 X
Firm Dashboard - Overview Facts Plans Reports  Presentations  Vault ® LIVE May 26, 2026 Firm Dashboard v Overview Facts Plans  Reports  Presentations
Firm-wide console. Ask anything — or
. . N . . ) . . dispatch a directive and I'll fan it out to every
Scanning 1,247 clients - Engine active - Last sweep 2s ago Scanning 1,247 clients - Engine active - Last sweep 3s ago .
CoPlanner agent in the book.
> BOOK HEATMAP - Revenue Opportunity 1,247 clients - 117 high - 249 mid - 310 low Low ® 8 @ 8 High > BOOK HEATMAP - Revenue Opportunity 1,247 clients - 117 high - 249 mid - 310 low Run a tax scan on the whole firm

Which advisors have the most at-risk AUM?

URGENT ACTIONS NEW REVENUE INSURANCE TAX-LOSS INVESTABLE ASSETS URGENT ACTIONS NEW REVENUE INSURANCE TA
OPPORTUNITIES OPPORTUNITIES HARVESTING FROM QUALIFIED OPPORTUNITIES OPPORTUNITIES HA

145 OPPORTUNITIES LEADS 145 OP Draft an outreach for clients with insurance
$3.9M 129 $3.9M 129

. . o . .

Deadline within 90 days . 145 37M Deadline within 90 days 11

Identified this quarter Coverage gaps flagged Identified this quarter Coverage gaps flagged
Across active Across client networks - Ac

recommendations 1,247 hubs

VIEW 12 clients Select clients to bulk publish

Planning Feed

VIEW

Planning Feed

12 selected

Publish to Advisor Publish to Client Porta

We're hosting a seminar on the
importance of insurance coverage, which
clients may make sense to invite?

Finding clients with large insurance gaps per

CLIENT AUM  ATTENTION  ACTIONS PUBLISHED CLIENT AUM their plan... filtering by proximity to seminar
Client List Client List location...
. Eleanor Voss TURGENT Eleanor Voss
Advisor Feed Age 73 - Sarah Kim $980K 98, 2 MONITOR Advisor Feed Age 73 - Sarah Kim 9808
Margaret Chen 2 URGENT Margaret Chen
ATTENTION SCORE 1.24M e 96 9
Age 58 - James Park $ 2 MONITOR ATTENTION SCORE Age 58 - James Park $1.24M
@ 80-100 - Urgent @ 80-100 - Urgent
50-79 - Monitor . ~79 - i
. David Okonkwo $3.87M 92 ZIURGENT n 5079 - Monitor David Okonkwo $3.87M
@ 25-49 - Low Age 44 - Sarah Kim ) 1MONITOR 8@ 25-49- Low Age 44 - Sarah Kim i
@ 0-24-Clear @ 0-24-Clear
Robert & Linda Hargrove 2 URGENT Robert & Linda Hargrove
7.20M e 83 El . ) ) .
PUBLISHED Age 71- James Park $ 2 MONITOR PUBLISHED Age 71- James Park $7.20M Ask anything — or dispatch a firm-wi Send
LY Aavisor @ Advisor Drag files here to upload or b il
X %z 2 URGENT e rag files here to upload or browse files
B ciient portal James Whitfield §2.10M e 84 B Ciient portal m  James Whitfield &2 100
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Strengthen Core Capabilities



New FP LauHCh (’Money Home ients i Analytics  Integrations ¥ More v Q

Frank and Joanna Miller v // Overview Facts Plans Reports Presentations  Vault

Plans / Foundational Planning

v' 71% of FP users remaining in new FP,
and trending up week over week. T

Profile Income Balance Sheet Goals Asset Allocation Lifetime Portfol...  Cash Flow Over... Education L

v' 240% increase in plan creation for
new FP users in month of April vs prior
to new FP launch.

Lifetime Portfolio Value

$800k
am T = [ ] - .

R ll|||

$400k

$200k I I

$0

2039 2040 2041 2042 2043 2044 2045 2046 2047

ASSETS LAST UNTIL ® FUNDING GAINED ® VALUE GAINED ®
Age 100 0 years $0

Details by Year: 2023
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What’s Next for Strengthening Core Capabilities?

Major Usability Enhancements Reports Modernization

Adding support for top user requests / current major functionality and/or Modernizing and consolidating eMoney’s report library into DC, eliminating
competitive gaps, not limited to health care expense support, buy/sells in fragmented workflows and positioning eMoney to sunset legacy tech. Migration
entities, QCD handling, etc. to DC will generally be based on report usage data.

eMoney  Home  Clients  Connections  Analytics  Integrations ~  More ~ : Settings  Help  Training  Sign Out eMoney  Home Clients  Connections ~ Analytics  Integrations v More v 4 Settings  Help  Training  Sign Out
Frank and Joanna Miller v // Overview  Facts  Plans  Reports  Vault LS @ Frank and Joanna Miller v // Overview Facts Plans Reports Presentations  Vault 2 @
Plan: Sell Vacation Home 2035 v & Mode: Presentation View Go to Presentation v Plan: Sell Vacation Home 2035 v @ Mode: Planning v (2 SharePlan v
Techniques: ~ « Techniques Solvers Investments Products
VIEWING VIEWING
- &
CoPlanner Healthcare Expenses Cash Flow Overview v
© Generate & |n5igh‘s - Generate &
RS Future v | @ | B AllYears v
Multi-View > l Cash Flow Overview v
@D Retire Early 64/65 e, @ Retire Early 64/65
2024 2020 2034 2030 2044 2049 2054 2050 2084 Cash Flow Details
s % A | REPORTS —C)
= = @ sell Vacation Home
@D sell vacation Home o X Expenses 2044 2049 2054 2059
Lifetime Portfolio Value RS o A
Paul's Salary from his family electrical business $30K Frank's Salary from his family electrical business Other Income s =
Monte Carlo >
i " 5-Year Cash Flo\
Sell Primary Residence . Sell Primary Residence Cash Flow S i W
23K
Insurance Premiums
+ Add Technique Aion +Add Technique AlOn Progress
$15K Taxes >
What-Ifs ~ What:lts &
Estate Planning 4
$aK
Not Applied v oo@ LTC is Needed - Client voo® Investments >
Balance Sheet >
w0 @ Health Event
Optionally select a What-If to apply LS IgisEngs >

@ Medical Ins Premiums (@) Part AR

@D/ LTCExpenses [ Qual . . . . . . .
Secure Income

@Part ABRRMAA @ OrigPartD @ PartDIRMAA ([ Medigap Bridge s (@ Out of Pocket 2046 2051 2056

TOTAL LIFETIME GOST TOTAL LIFETIME GOST IN PRESENT VALUE PERGENT OF TOTAL EXPENSES @ Social Security @ Salary/Bonus @ Other Income Required Minimum Distributions @ Withdrawals @ Total Expenses

$372,940 $298,350 18.6%

PROBABILITY OF SUCCESS ® TOTAL PORTFOLIO ASSETS LEFT AGE ASSETS LAST UNTIL ®

Healthcare Expenses 33% $2,584,846 oY 0O
Al Acceleration

eMoney



What’s Next for Strengthening Core Capabilities?

Facts/AP Modernization Sunsetting Legacy Experiences

Rebuilding the Facts experience and providing access to Facts/AP tool from Sunsetting legacy versions of Needs Analysis, Foundational Planning, and
within DC, eliminating fragmented workflows and positioning eMoney to sunset Goal Planner: December 2026.

legacy tech.

oney Home Clients Integrati Mo Q e Help. Training

Frank and Joanna Miller v // Oveview  Focts  Plans  Reports  Vault S & skl Wi Rl = =8
ey Pl eM Y ome  Clients  Client Portal Connections \nalytics  Integrations
Retirement Presentation sibif & et G : o it
Plan: Consult after Retirement, Delay SS, Purc... v & Mode: Single View v Go to Presentation v — Retiremeit Atialysls > Thie Big Plctus Frankand JoannaMillerv // Overview Facts Plans  Reporis  Vault
Techniques  Portfolio Analytics B GOALPLANNER Goto Now Exporonce || Go.
- VIEWING J— ]
. 85% - 100% 'CURRENT SITUATION SAMPLE PLAN ~ APPROACH 2 COPY ~ g
Techniques ~ s 3 = tosoidloes
5 Lifetime Portfolio Value v o
il Linear Projections ~  ® | ® FutureValue v | ® AllYears v
5 66% 80% 80%
CoPlanner |Beta + Generate | @
Target PoS: 80% O o
2024 2029 2034 2039 2044 2049 2054 2059 2064
) A Probabilyof Success Probabity of Success Probablty of Success
O
. ) Lo L ® uresTYLE

@D Frank Part Time Consulting for 3 years Pl 230,000 $350,000 $350,000

" Expenses o030 st si0s0

o e w150 s a0

@D social Security at age 70 $15M T ¥

Retrement Ages s

Lung Expenses 5135000  yoar $157.700/ yoar $157.700  yoar

@D 20 Year Term Policy - $1.5m $12.5M
= eoucanon
ers 20202008 prem prom——

@D Roth Conversion - Joanna $10M Schaot - -
poveatcos 0y S0/ soryer
# Leve TonEms
@D Travel for 5 Years After Retirement - $10,000/... $73M P © © ©
Frankand Joanna Miller~ /| Owr
+Add Technique v AllOn $ I I I I Open i Decison Conter
muull
AN

g

&, rounpaTioNAL
<2, bOANNING GotoPrerston NewEsporerss

Add anew > & Assets > Living Expenses

Make changes to bl © Liabilities > Education
Remove > 4 Protection > Retirement Healthcare 2054 2059

Basic Techniques > @ Income > OtherExpenses

Hauidaton Sistigy g sl

VALUE GAINED
@ Transfers & Roth Conversions > $0

proie
i ey o i
2 Buy/Sell Transactions > T

Net Worth gt oo oy tchriues o you s ot

Lifetime Portfolio Value | Ail vears

eMoney

1"



What’s Next for Strengthening Core Capabilities?

Vanilla-Competitive Functionality Holistiplan-Competitive Functionality

Enhancing eMoney’s estate planning capabilities, better positioning us against Enhancing eMoney’s tax capabilities, better positioning us against specialized
specialized 3 party software like Vanilla. 31 party software like Holistiplan.

#Money Home Clients Connections  Analytics Integrations ~  More

¢Money  Heme i Sign Out

Frankand Joanna Miller ~  // Ovwrvien Facts Plans  Reports  Vaul 2 ® m Insights (6 Download Analysis -

Plan: Sell Vacation Home 2035 v & Mode: Presentation View v Go to Presentation Y()ur eifective taX rate is 100‘0%’ yOur e mounie
Technigues - marginal tax rate is 12%, and you paid Total come ssoo11

« EwWiNG Adjusted Gross Income (AG) $50,013
~o H Q ) ~ Q Deductions 50,016
Irrevocable Life Insurance Trust ~ $50,025 in income taxes in 2025 50
CoPl. Taxable Income $50,017
onannen Generate & 8 Future o} b Al Years
Target PoS: 80% Your effective tax rate is the average rate paid across all income after deductions and credits. Lo $50,025
The chart below shows how your taxable income is distributed across federal tax brackets. Filing Status. Married, Filing Jointly
ILITs are irrevocable trusts that can shield life. Marginal Bracket 12.0%
@D Retire Early 64/65 insurance death benefts fom federal estae tax fia i i w00 Average Rete 1000%
When structured properl, an ILIT allows proceeds of $50 B
policies insuring one's lfe to avoid inclusion in their . $46,933 unti next brackst (22%) Qual./Ordinary Dividends  $50,042/ $50,043
@D sell vacation Home federal taxable estate upon death. This can provide vor ST/LT Capital Gains $50,044 / $50,045
liquidity and a tax-free transfer to one's beneficiaries. premuams. oy
s Carryforward Loss $50,047
o . ) aperson's estate vl one federal estate tax upon fe— o " y
Paul's Salary from his family electrical business theirdeath, Ife insurance proceeds shelered in an g - e Credits Claimed 550,048
ILIT can be used to help offset the impact o taves 50 S50k
Sell Primary Residence
Irrevocable Life Insurance Trust (ILIT)
+ Add Technique AllOn Prevents the death benefit of afe insurance policy
from being included nthe gross estate
Either new policies can be purchased or eisting 53,000,000 Death Benefit without LT with LT
What-ifs ~ polcis can be transferred (survivorship . .
recuiements apply] Included in Gross Estate $3,000,000 0 Schedule A - Itemized Deductions
Some ffetime exemption may be used cither in potacio Exoae T Hai P -
@ transferring an exsting policy into the ILIT orin
Not Applied v transferring assets into the ILIT to pay premiums, P
butitmay be possible o leverage the annual Padeinglo Hees $1,800,000 53,000,000 Itemized Deduction Amount |TEMIZED DEDUCTIONS
exclusion amount ; .
" ILITs can receive gifts from other sources besides B Medical expenses $51,402 $51,402 $51,409 $51,413 $51421
Optionally select a What-If to apply Fisoraios
Property structured ILITs can provide liauidity to ® State and local tax $51,400 $30,000
cover estate tax costs and other debs
tgage inersst
B Mortgage interest $51,413
Standard Deduction Gap
Charitable contributions $51,419
$51,422 $0
Other Deductions $51,421 Total ltemized
Total temized $51,422

eMoney 19



Tax Analyzer Demo



Tax Analyzer - Built by People, Accelerated by Claude

o ¢Mone Tax Analysis - April 2026 - Frank and Joanna Miller
Planning s

. . Sumary Insights (4) Download Analysis
« Project brief to full backlog

« Calculation logic Your effective tax rate is 13.5%,

your marginal tax rate is 22%, ke RO e
and you paid $16,228 in income sreyell s

Buildin
? taxes in 2025

Filing Status Married, Filing Jointly
our effective tax rate is the average rate paid across all income after deductions and credits. i |
y C reated Age nts to h el p exeCUte COd e Tl'u‘eltl*;r: u:o:tl:i[::\nl W :jl 'a]rdr;“: I-'.L' eis u‘islI: :I,;J a-:'D[:s -"ec!lelve“(":: Lﬂall-—:_‘:.1 I r::al;:l:::km ji::
. Tty A I 2025 Safe Harbor $33,051
« Standard PR review process Np— s0/50
e E o ST/LT Capital Gains $0/S0
22% Carryforward Loss ]
Credits Claimed $3,700

Testing

« Automated PDF creation, testbed tool Schedule A - Itemized Deductions

- Playwright, Zephyr, Postman e e

B Medical expenses $4,200

TEMIZED DEDUCTIONS

“

« Code review, AC verifier agents ® sau

€ Re-Upload Documents

eMoney



Tax Analyzer — The Plan

Beta starting beginning of July

« Handful of firms that focus on tax planning
and in document processing beta

» Extraction, summary view, 13 Insights, print,
download to vault

Roadmap

« Additional insights
« Edit extracted fields
* Scenario comparison

* |terate on feedback

eMoney

#Money | Tax Analysis - May 2026 - Frank and Joanna Miller

Summary Insights n

Insights (4)

All
Opportunities

Informational

@ Informational

Large underpayment on 2025 return, adjust 2026 payments to avoid
future penalties

On Frank and Joanna's 2025 return, total tax was $31,146 against total payments (withholding + estimates) of $12,565, leaving a
$18,581 shortfall (60% of total tax). To avoid underpayment penalty, taxpayers must pay their safe harbor amount of the lesser of
90% of current-year tax or 110% of prior-year tax (for taxpayers with an AG| exceeding $150k). For 2026, consider increasing
quarterly estimated payments (due April 15, June 15, September 15, January 15) or increase per-paycheck withholding via an
updated Form W-4 to cover the safe harbor amount before year-end.

Tax owed $31,148
Total paid 512,565

SOURCES

Tax year | | 1040 Line 24 — Total tax | | 1040 Line 33 — Total payments (withholding + estimates) | | 1040 Line 11 — Adjusted gross income

¥ Opportunities

Capital loss carryforward of $12,328 available to offset future gains

Frank and Joanna's 2025 return indicates a $12,328 capital loss carryforward, available to offset future capital gains dollar-for-
dollar and/or through the $3,000 annual ordinary-income deduction ($1,500 MFS), with no expiration. For 2026, the

X Close Analysis




Raise Value of Client Portal



2026 Strategic Objectives

Add more value to Premium Portal
Help Sales close more deals with

meaningful differentiators.

Support Delivery and Scale
Help Advisors and Enterprises manage

the Portal effectively.

Iterate on what we’ve built
Continue to learn and iterate on the
capabilities we have released.

eMoney

Key releases so far this year:

v

Custom Theming

Custom Mobile App Icon

New Client Portal Settings Area

Standalone data gathering

17



The Impact We’ve Seen

Impact of these releases:
» 372 offices have added a Branded App Icon
* 16 offices have created a Custom Theme

« 331 Advisors have created a Custom Theme

Impact to the business:
*  52% of upgrades to Premier in April started using Premium Portal

* Increase of Advisors using the Portal with at least 50% of clients

0.7% of Advisors have dropped Premium Portal

eMoney

eMoney | Theme Editor - eMoney theme

< Back to Themes

Customize “New Theme”

88 Mobile App O Desktop [ Tablet @ Phone Preview Clie

eMoney Q| Hep Settings

Copy styles from an existing theme:

Select a theme to copy v Copy styles
Page Link 1 Page Link 2 Page Link 3 Page Link 4

Customize theme colors

Buttons, Links, and Selectors

Thls isa Tltle Neutral button
Darker colors are more likely to meet accessibility

standards. This is a Section Heading

This is placeholder body text about your personalized financial planning portal. Here,

Pri brand col #26537D
rimary brand color . you'll find real-time insights, secure document sharing, and tailored
recommendations based on your unique financial profile. Here is a text link.

Page Header TabLabel1 Tablabel2 Tablabel3
Adjust the coloring of your header navigation.

Filter selector v Q Search
Header background #FFFFFF

Column label Column label Column label Column label
Header bottom border H#E3EGE9 Cell data Cell data Cell data Badge 1
Header navigation links @ #26537D Celgzata Sl aata Cell data Badge:2

+ Add New Row

Page Footer <« n 2 3 . 8 >

Adjust the coloring of your footer area.

Footer background #DBEOE8

Contact Info Site map More informa
Footer text . #191F29 Street Address Organizer Link 1

City, State, Zip My Plan Link 2
Footer navigation links . #26537D This is your custom footer text.
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STANDARD PORTAL

Portal Enablement

Smarter Tools to Administer,
Manage, and Scale the Client Portal.

For Advisors: Simplify how features
are activated and managed.

For Clients: Provide a portal
experience aligned to their needs.

eMoney

(Z,Money Home Clients Client Portal Connections Analytics Integrations v More v

B Client Portal Dashboard

Client Portal Dashboard

CONFIGURATION Client Portal Access
Portal Page Defaults NOT INVITED YET INVITES ACCEPTED
Preferences 6

of 50 clients

Report Selection Defaults
Logos

Theme

Data Gathering (Onboarding)

Mobile App Settings BEGAN ONBOARDING COMPLETED ONBOARDING

32 15

of 50 clients

Client Portal Feature Access

Page Enabled by default
Home Page ©

Organizer ©

My Plan ® | Manage settings
Explore | € Premium ©

Settings Help Training Sign Out

Current snapshot

INVITES EXPIRED

2

of 4 unaccepted invites

Current snapshot

HAVE NOT COMPLETED

17

Current snapshot

Clients with access

250f 25 Enabled for all
250f 25 Enabled for all
3of 25 Enable for all

250f 25 Enabled for all

19



PREMIUM PORTAL

Customize Data
Gathering

Tailored Flows That Match Every
Firm’s Process and Client Need.

For Advisors: Provide flexibility to
design flows that match firm
processes.

For Clients: Ask only for information
relevant to their situation.

eMoney

(?Money Home Clients Connections Analytics Integrations v

Frank and Joanna Miller v

Overview / Manage Client Portal

Manage Client Portal

Users
Features
Editing options

Onboarding Experience

Reports

Report Favorites
Report Order

Theme

Organizer

Document Suggestions
Goals

Investments

Vault

Alerts

Explore

// Tab Label Facts Plans Reports

Onboarding Experience
Onboarding Options ~ Templates

Create New Template

First Time Client

New client intake form covering basic
financial background and goals.

Preview

More v

Vault

&

Fact Finder  Default

Collect all of your clients facts

Preview

&

Yearly Review

Annual check-in to review progress
and update financial strategy.

Preview

Settings Help Training Sign Out

s @

Preview Client Portal Add User

Manage Defaults

&

Quick Check-In

Quick assessment to capture client's
current financial picture before
onboarding.

Preview

&

Document Gathering

Collect important dcouments

Preview
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The Prospecting Journey

A comprehensive prospecting strategy with three interconnected stages.

Lead Identification & Qualification Initial Assessment & Conversion Ongoing Engagement

Efficiently surface and qualify the right prospects Deliver meaningful early financial conversations Scale ongoing advisor—client relationships to

so advisors spend time where it drives growth. without the burden of full-plan creation. deepen value and drive long-term growth.

Solution: Enhanced Lead Capture

* Simple workflow to capture essential data

Solution: Premium Client Portal ACIEEERIKEY

* Give clients interactive, self-led,

Solution: Financial Assessment [ Summer Target ]

* A one-page assessment to streamline

for qualifying leads. initial financial conversations. capabilities to engage with their finances.

* Does not require a user be in the eMoney * Leverages our new data gathering flows to * Requires a user be in the eMoney system

system. Can be accessed via open URL capture fact data. to send Portal access.

controlled by Advisor.
* Requires a user be in the eMoney system

to send assessment.

eMoney 29



Lead Capture

A simple, public facing, workflow to
capture essential data for qualifying
leads.

For Advisors: Scale gathering
potential leads and efficiently qualify
individuals based on your criteria.

For Clients: Provide a quick
retirement analysis and streamlined
path to connecting with an Advisor.

eMoney

¢Money | Retirement Planning Assessment

Personal Information 2 Cost of Retirement - Savings & Contributions - Summary

Your Retirement Assessment

Based on the figures you provided, you are likely to fund your
retirement until age 90.

$12M
$10M
$8M
$6M
$aM

$2M

O ©

2023 2073
. Withdrawals from assets Shortfall == Yearly expenses 3 Retirementbegins  /\ End of life
ASSETS AT RETIREMENT ASSETS LAST UNTIL
$3,125,500 2075
SOCIAL SECURITY BENEFIT ENDING ASSET VALUE
$6,342/$5,378 $3,223,123

Download

Personalized next steps

@ Increase retirement contributions from 10%
t015%

@ Increase Vacation savings to $560/month.

° Complete Emergency Savings earlier by
increasing monthly contributions $65

Need help navigating this assessment?

Schedule a 30-minute consultation with your {advisor} to
create a personalized action plan.

Schedule a Session
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Lead Capture

A simple, public facing, workflow to
capture essential data for qualifying
leads.

For Advisors: Scale gathering
potential leads and efficiently qualify
individuals based on your criteria.

For Clients: Provide a quick
retirement analysis and streamlined
path to connecting with an Advisor.

eMoney

¢/ SetLead Criteria

Minimum Assets

$ Create an investment plan to achieve your goals

Age Range
Min Age

35

Cancel Save Changes
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PREMIUM PORTAL ¢Money Support  Sign Out

[ ] [ ]
FlnaHCIal Your Financial Assessment 2 Edityour information
AS S es Sment ‘Bn?:f:\":f;::’apllz‘?ul:eshared‘ heressa Snapshot of your finances. Use the E)(p“}re area to see how small Changes could

A Simple One-Page Assessment to

Explore your options TOTAL ASSETS @ ASSETS LAST UNTIL ® SAVINGS RATE @ GOALS ON TRACK ®
Engage PrOSpeCtS and Start Select scenarios to their combined impact $39125)500 Age 90 20% 3 Of 4
Planning Conversations. @D Rt at 67 nstead of 65 v

@D Fund Mary Beth's 529 ® Financial picture Retrement

. . ) Pay off Cybertruck early oret )
For Advisors: Scales prospecting | [t
. . Disclaimer

by offering an easy entry point to l o e
planning. o

Want a full plan built around your life?

Gross Income

This snapshot is a starting point. A dedicated $8,323

advisor maps out your tax strategy, insurance

gaps, estate basics, and investment Disposable Income

0 . . . . allocation, then stays accountable with you o eft for expenses
For Clients: Provides quick insights over time. 51154 aabdos
and a clear path to deeper guidance.
Retirement
Miller Retirement
’r This goal is projected to fall $15,635 short of $77,480.
E
8M0ney CURRENT GOAL STATUS

$22,222,355 $41125 On Track



PREMIUM PORTAL

Financial
Assessment

A Simple One-Page Assessment to
Engage Prospects and Start
Planning Conversations.

For Advisors: Scales prospecting
by offering an easy entry point to
planning.

For Clients: Provides quick insights

and a clear path to deeper guidance.

eMoney

EAPIOIC youl opuolis

Select scenarios to their combined impact

@D Retire at 67 instead of 65 ~
@D Fund Mary Beth's 529 ©)

) Pay off Cybertruck early @
Disclaimer

Want a full plan built around your life?

This snapshot is a starting point. A dedicated
advisor maps out your tax strategy, insurance
gaps, estate basics, and investment
allocation, then stays accountable with you
over time.

Contact Advisor

$3,125,500 Age90 20% 3of4

Financial picture

Cashflow Retirement

Pre-Tax savings
$1154

Taxes
$2,025 Post-Tax Savings

$792

Gross Income
$8,333
Disposable Income
$5,154 Left for expenses
5792
Retirement

X

AAA

Spending

=

Education

Miller Retirement
This goal is projected to fall $15,635 short of $77,480.

CURRENT GOAL STATUS
$22,222,355 $41125 On Track
CYBERTRUCK

This goal is projected to fall $15,635 short of $77,480.

CURRENT GOAL STATUS
$22,355 $41125 $22,355 Overage



PREMIUM PORTAL

Financial
Assessment

A Simple One-Page Assessment to
Engage Prospects and Start
Planning Conversations.

For Advisors: Scales prospecting
by offering an easy entry point to
planning.

For Clients: Provides quick insights

and a clear path to deeper guidance.

eMoney

EAPIOIC youl opuolis

Select scenarios to their combined impact

@D Retire at 67 instead of 65 ~
@D Fund Mary Beth's 529 @

) Pay off Cybertruck early ©)
Disclaimer

Want a full plan built around your life?

This snapshot is a starting point. A dedicated
advisor maps out your tax strategy, insurance
gaps, estate basics, and investment
allocation, then stays accountable with you
over time.

Contact Advisor

$3,125,500 Age 90 20% 3of4

Financial picture

Cashflow
™

s12M
$10M
ATTH

$8M TINA
$6M
S4aM | I I I
ol (T
o

2026

B socialsecurity [ OtherRetirement income [l Withdrawals from Assets Deficit
Retirement

X

AAA

Spending

=

Education

Miller Retirement
This goal is projected to fall $15,635 short of $77,480.

CURRENT GOAL STATUS
$22,222,355 $41125 On Track
CYBERTRUCK

This goal is projected to fall $15,635 short of $77,480.

CURRENT GOAL STATUS
$22,355 $41125 $22,355 Overage

== Expenses
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Document Processing —

Reduce time-to-advice

30 minutes to 4 hours for one client

Simplified workflow

« Many tabs opened at once

Stay competitive

« RightCapital, Zocks, Jump

Document Types are consistent
« W2, Investment and Bank Statements,
Custom intake forms, Estate, etc...

Human review is a must

* Trust but verify

eMoney

Why?

eMoney | Process W-2 - Frank and Joanna Miller

Select the facts you wish to update:

&, Family information Hide ~

Emplayer Name:

0N C
Acme Tech Company Inc. Acme Tech Company ke,

[ Income

Box1  Seary

23,500

U8 Investments

Box 12a rand

D - 23,500 Sk biel it o Criats Naw v

Box 120
AR -12,400

:::::

G o Bk, G, ar Lol T

Sawve Changes to 3 Facts



Document Processing
Demo



Document Processing — The Plan

Beta starting beginning of June

« Hantz, Mercer, Key, Captrust
« W2, Investment Statements
« Surveys, consistent conversations

Roadmap

« Bank Statements, Custom
Intake Forms for GA

e« Other docs based on feedback
* |terate on feedback

eMoney

¢ Holdings for New Account

Description

Apple Inc.

Amazon.com |...
Fidelity Blue C...
Fidelity Wise ...
Fidelity Small ...
Fidelity U.S. B...
Fidelity Zero In...
SPDR Gold Sh...
Alphabet Inc. ...
iShares Bitcoin...
iShares Core ...
Meta Platform...
Microsoft Cor...
NVIDIA Corpor...
Invesco QQQ ...

Fidelity Gover...

Tesla Inc.

Wanguard FTS...

Ticker

AAPL

AMZN

FBGRX

FBTC

FSSNX

FXMNAX

FZILX

GLD

GOOGL

IBIT

IEMG

META

MSFT

NVDA

Qaa

SPAXX

TSLA

VEA

cusip

Units

85

85

385

85

280

720

1,850

25

120

240

420

42

a5

240

85

65

180

Cost Basis
$13,544
$12,910
$58,415
$3,245
$7,795
$7,590
$21,778
$4,580
516,392
$7163
$22,71
510,742
$13,841
310,821
$32,005
$0
$19,484

$8,815

IR R R R R R AR R RRE R R AR AN
B 5 ® 8 2 3 &6 2 8 &6 8 &6 2 68 28 35 & &




Portfolio Analytics

(Planning to Execution)



Industry Problems

PLANNING

Qo o
o ©
Time Complexity
Planning takes a long time, Planning requires subject matter
even if you're a SME. expertise not everyone has

eMoney



Industry Problems

PLANNING PORTFOLIO

o o
(-]

-]
(-]

Qo o
o O @ v
Time Complexity Swivel Chair Misalignment
Planning takes a long time, Planning requires subject matter Siloed experiences elongate Results in misalignment between
even if you’re a SME. expertise not everyone has time on interrelated tasks plan and investment strategy

eMoney



ACT

Embedded
portfolio
analytics

Enabling the interplay between

planning and investment analysis.

eMoney

(’Money Home Clients

Frank and Joanna Miller v

Plan: Sell Vacation Home 2035 v

Techniques Solvers Investments

Connections

// Overview
&
Products

Core Portfolio v
Allocation  vs Risk Profile  vs Research
® cEquity 44.3%
@ Fixed Inc. 30.5%
. Alternative Inv. 19.0%
‘ Cash 6.2%
3.75% 45% 0.90%
Yield Turnover Exp. Ratio
Q. Search by Ticker m
Fund Allocation
FCNTX
- 10 %
Fidelity Contrafund
Blend
MADVX 8 %
BlackRock Equity Dividend Fund ;
Equity
ACMEX
c 9 %

Acme Equity Dividend Fund
Equity

Analytics

Facts Plans

Integrations v More v

Reports

VIEWING

a

Presentations  Vault

Lifetime Portfolio Value v

ilil Above Average Market v

2019 2024

$1m

$800k

$600k
$400k
$200k

$0

Settings Help  Training  Sign Out

Mode: Planning v (4 SharePlan v

® Future v Custom Years v
2029 2034 2039

2039 2040 2041 2042
ASSETS LAST UNTIL ®
Age 100
Details by Year: 2023

>3

2043 2044 2045

FUNDING GAINED ®

0 years

2044 2049 2054 2059

2046 2047 2048 2049 2050

VALUE GAINED (®

$0

2% Retirement 2 Retirement  /\ End of Life

Demo Link
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https://www.figma.com/proto/REi7qR59Jixt0J6lH1S1T1/Enterprise-Strategy-Deck?page-id=610%3A67354&node-id=1296-260033&viewport=-17026%2C360%2C0.5&t=amwqN2zeEpXE94rn-1&scaling=min-zoom&content-scaling=fixed&starting-point-node-id=1296%3A260033&show-proto-sidebar=1

ACT (’,Money Home Clients Connections  Analytics Integrations v More v o Settings Help  Training  Sign Out

E I dd d Frank and Joanna Miller v // Overview Facts Plans Reports Presentations  Vault oS &
Plan: Sell Vacation Home 2035 v i) Mode: Planning v (2 SharePlan v

portfolio |
analytics - « VIEWING

Core Portfalo . Lifetime Portfolio Value v
. . > Market v ® Future v Custom Years v
Enabling the interplay between Clent Accounts N
planning and investment analysis. Advisor Model Portfolios > Eauity Income o o
Firm Model Portfolios > Capital Preservation 2024 2029 2034 2039 2044 2049 2054 2059
s s A =
Third-Party Model Portfolios
-
3.75% 45% 0.90% $800k
Yield Turnover Exp. Ratio
$600k
Q. Search by Ticker m
$400k
Fund Allocation
$200k
FpN'TX 10 % I
Fidelity Contrafund
Blend $0 m
2039 2040 2041 2042 2043 2044 2045 2046 2047 2048 2049 2050
MADVX )
BlackRock Equity Dividend Fund 8 % ASSETS LAST UNTIL ® FUNDING GAINED ® VALUE GAINED ®
Equity
Age 100 0 years $0
ACMEX 0
Acme Equity Dividend Fund }
Equity Details by Year: 2023 2% Retirement 2 Retirement  /\ End of Life

eMoney
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ACT

Embedded
portfolio
analytics

Enabling the interplay between

planning and investment analysis.

eMoney

(’Money Home Clients

Frank and Joanna Miller v

Plan: Sell Vacation Home 2035 v

Techniques Solvers Investments

Connections

// Overview
&
Products

Core Portfolio v
Allocation  vs Risk Profile  vs Research
® cEquity 44.3%
@ Fixed Inc. 30.5%
. Alternative Inv. 19.0%
‘ Cash 6.2%
3.75% 45% 0.90%
Yield Turnover Exp. Ratio
Q. Search by Ticker m
Fund Allocation
FCNTX
- 10 %
Fidelity Contrafund
Blend
MADVX 8 %
BlackRock Equity Dividend Fund ;
Equity
ACMEX
c 9 %

Acme Equity Dividend Fund
Equity

Analytics

Facts Plans

Integrations v More v

Reports

VIEWING

a

Presentations  Vault

Lifetime Portfolio Value v

ilil Above Average Market v

2019 2024

$1m

$800k

$600k
$400k
$200k

$0

Settings Help  Training  Sign Out

Mode: Planning v (4 SharePlan v

® Future v Custom Years v
2029 2034 2039

2039 2040 2041 2042
ASSETS LAST UNTIL ®
Age 100
Details by Year: 2023

>3

2043 2044 2045

FUNDING GAINED ®

0 years

2044 2049 2054 2059

2046 2047 2048 2049 2050

VALUE GAINED (®

$0

2% Retirement 2 Retirement  /\ End of Life
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ACT

Embedded
portfolio
analytics

Enabling the interplay between

planning and investment analysis.

eMoney

(’Money Home Clients

Frank and Joanna Miller v

Plan: Sell Vacation Home 2035 v

Techniques Solvers Investments

Connections

// Overview
&
Products

Core Portfolio v
Allocation  vs Risk Profile  vs Research
® cEquity 44.3%
@ Fixed Inc. 30.5%
. Alternative Inv. 19.0%
‘ Cash 6.2%
3.75% 45% 0.90%
Yield Turnover Exp. Ratio
Q. Search by Ticker m
Fund Allocation
FCNTX
- 10 %
Fidelity Contrafund
Blend
MADVX 8 %
BlackRock Equity Dividend Fund ;
Equity
ACMEX
c 9 %

Acme Equity Dividend Fund
Equity

Analytics

Facts Plans

Integrations v More v

Reports

VIEWING

a

Presentations  Vault

Lifetime Portfolio Value v

ilil Above Average Market v

2019 2024

$1m

$800k

$600k
$400k
$200k

$0

Settings Help  Training  Sign Out

Mode: Planning v (4 SharePlan v

® Future v Custom Years v
2029 2034 2039

2039 2040 2041 2042
ASSETS LAST UNTIL ®
Age 100
Details by Year: 2023

>3

2043 2044 2045

FUNDING GAINED ®

0 years

2044 2049 2054 2059

2046 2047 2048 2049 2050

VALUE GAINED (®

$0

2% Retirement 2 Retirement  /\ End of Life
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ACT

Embedded

portfolio
analytics

Enabling the interplay between
planning and investment analysis.

eMoney

(’,Money Home Clients Connections  Analytics

Frank and Joanna Miller v // Overview
Plan: Sell Vacation Home 2035 v = &
Techniques Solvers Investments Products

Core Portfolio v

Allocation  vs Risk Profile  vs Research

® cEquity 44.3%
@ Fixed Inc. 30.5%
. Alternative Inv. 19.0%
Cash 6.2%
3.75% 45% 0.90%
Yield Turnover Exp. Ratio
Q. Search by Ticker m
Fund Allocation
FCNTX
g 10 %
Fidelity Contrafund
Blend
MADVX 8 %
BlackRock Equity Dividend Fund )
Equity
ACMEX
- 9 %

Acme Equity Dividend Fund
Equity

Integrations v More v Q

Facts Plans Reports Presentations Vault

VIEWING

My Custom Multi-View v

{8 Options v

Lifetime Portfolio Value 8 0o v
Above Average Market (80% Trial)

Todav Aae 100

>
3

o
3

B
3

&
3

9
3

m

Capture Ratios

200
XYZ Portfolio

150
Upside 85%
Downside 52%

Settings

Mode: Planning v

Historical Performance

1Im o o »

Hypothetical Portfolio [} S&P 500

Blended Benchmark

Help  Training  Sign Out

(2 SharePlan v

@ Blended Benchmark

40



ACT (),Money Home Clients Connections  Analytics Integrations v More v o Settings Help  Training  Sign Out

Embedded
portfolio
anaIYtiCS Compare Portfolios v

Frank and Joanna Miller v // Overview Facts Plans Reports Presentations  Vault S &

Plan: Sell Vacation Home 2035 v i) Mode: Compare v (2 SharePlan v

Enabling the interplay between

. . ) Frank's 401(k) Acme 40/60 Acme 60/40
planning and investment analysis. e Model Model
-—— - oE——

Add Portfolio

Current Portfolio Adopt Portfolio Adopt Portfolio

STATISTICS

Total Portfolio Value $1,250,000 $1,250,000 $1,250,000
Yield 1.95% 2.50% 3.95%

Exp. Ratio 1.25% 0.50% 0.65%

3 YR Performance +13% +20% +16%

3 YR Upside Capture 75% 85% 90%

3 YR Downside Capture 90% 60% 65%
HOLDINGS

PLAN IMPACTS

Probability of Plan Success 75% 80% 85%

Assets Left at End of Life $0 $700,000 $100,000
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What’s Next for eMoney Intelligence?

CoPlanner-Powered Analytics

CoPlanner will be capable of running against an entire client base, identifying

opportunities at enormous scale and enabling personalized action from a
30,000ft vantage point.

(Money Home Clients Connections Analytics Integrations v More v +. CoPlanner fal /‘Money Home Clients Connections Analytics Integrations v More v CoPlanner ©) 7 X
Firm Dashboard - Overview Facts Plans Reports  Presentations  Vault ® LIVE May 26, 2026 Firm Dashboard v Overview Facts Plans  Reports  Presentations
Firm-wide console. Ask anything — or
. . N . . ) . . dispatch a directive and I'll fan it out to every
Scanning 1,247 clients - Engine active - Last sweep 2s ago Scanning 1,247 clients - Engine active - Last sweep 3s ago .
CoPlanner agent in the book.
> BOOK HEATMAP - Revenue Opportunity 1,247 clients - 117 high - 249 mid - 310 low Low ® 8 @ 8 High > BOOK HEATMAP - Revenue Opportunity 1,247 clients - 117 high - 249 mid - 310 low Run a tax scan on the whole firm
Which advisors have the most at-risk AUM?
URGENT ACTIONS NEW REVENUE INSURANCE TAX-LOSS INVESTABLE ASSETS URGENT ACTIONS NEW REVENUE INSURANCE TA
OPPORTUNITIES OPPORTUNITIES HARVESTING FROM QUALIFIED OPPORTUNITIES OPPORTUNITIES HA
145 $3 gM 129 OPPORTUNITIES LEADS 145 $3 9M 129 op Draft an outreach for clients with insurance
gaps
Deadline within 90 days . & 145 $37M Deadline within 90 days ° 1.
Identified this quarter Coverage gaps flagged Identified this quarter Coverage gaps flagged
Across active Across client networks - Ac

recommendations 1,247 hubs

VIEW 12 clients Select clients to bulk publish

Planning Feed

VIEW

Planning Feed

CoPlanner-Powered Analytics

CoPlanner will be capable of running against an entire client base, identifying
opportunities at enormous scale and enabling personalized action from a
30,000ft vantage point.

12 selected

Publish to Advisor Publish to Client Porta

We're hosting a seminar on the
importance of insurance coverage, which
clients may make sense to invite?

Finding clients with large insurance gaps per
their plan... filtering by proximity to seminar

CLIENT AUM  ATTENTION  ACTIONS PUBLISHED CLIENT AUM
Client List Client List location...
. Eleanor Voss TURGENT Eleanor Voss
Advisor Feed Age 73 - Sarah Kim $980K 98, 2 MONITOR Advisor Feed Age 73 - Sarah Kim 9808
Margaret Chen 2 URGENT Margaret Chen
ATTENTION SCORE 1.24M e 96 9
Age 58 - James Park $ 2 MONITOR ATTENTION SCORE Age 58 - James Park $1.24M
@ 80-100 - Urgent @ 80-100 - Urgent
50-79 - Monitor - -79 - i
. David Okonkwo $3.87M 92 ZIURGENT n 5079 - Monitor David Okonkwo $3.87M
@ 25-49 - Low Age 44 - Sarah Kim ) 1MONITOR 8@ 25-49- Low Age 44 - Sarah Kim i
@ 0-24-Clear @ 0-24-Clear
Robert & Linda Hargrove 2 URGENT Robert & Linda Hargrove
7.20M e 83 El . ) ) .
PUBLISHED Age 71- James Park $ 2 MONITOR PUBLISHED Age 71 James Park $7.20m Ask anything — or dispatch a firm-wi Send
@ Advisor 3 Aqvisor Drag files here to upload or browse fi
X 2 2 URGENT e rag files here to upload or browse files
B ciient portal James Whitfield §2.10M e 84 B Ciient portal m  James Whitfield &2 100

eMoney
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What’s Next for eMoney Intelligence?

CoPlanner-Powered “P2E” CoPlanner-Powered ”P2E”

CoPlanner will be able to determine best-fit investment strategies, tax-aware CoPlanner will be able to determine best-fit investment strategies, tax-aware
portfolio transition strategy, identify tax-loss harvesting opportunities, and portfolio transition strategy, identify tax-loss harvesting opportunities, and
more... more...

4@~ CoPlanner Options X ,'Money
L Retirement Setecie B Frank and Joanna Miller v // Overview Facts Plans Reports Presentations  Vault L &
040 Investments 50f5Active A i :
Plan: Ideal Retirement | & Mode: Presentation (2 SharePlan v
Turn All Off
Techniques A Template: Smart Presentation v Edit
@D CoPlanner identifies optimal investment strategy from &

among those available to you

Optimization Level CoPlanner ¢ Generate | & | v ——— - &
Goal Level: Determines optimal accounts per goal v

Approach1 <[+ Balance Sheet Goals Goal Alignment & Investment Tax Loss Achievable  Lifetime Portfolio  Comparison  Portfolio Actions
Investment Strategy Method PR AssetLocation  Strateqy Details Harvesting Lifestyle

Select from among muti-asset portfolios v
@D Retirement Goal: Invest Accounts A

@ CoPlanner identifies optimal portfolio overlay strategy and Bin Portfolio X G . .
. oal Alignment & Asset Location B @
Portfolio Overlay Precision Allocating accounts A, B, totaling $600,000, g
Consider tax-lot-level cost basis (if available) v invested in Portfolio X, will grow to the needed

$1,000,000 by 2040 with 80% confidence Aggregate ByGoal  Logic Flow
Remain Within the Following Tax Bracket

- . @ See details about this strategy on:
B Investment Strategy Details
@D CoPlanner surfaces research based alerts B Asset Location Asset Allocation Asset Location
Research Provider
SavetoPlan Dismiss Modil $600K
Fidelity v ‘
$500k
Holding-Level Research Alerts @D Legacy Goal: Invest Account CandD ¥
Portfolio-Level Research Alerts in Portfolio ¥ =iy -
$300k
@D CoPlanner identifies tax-loss harvesting oppourtunities $2108 83823
@D Tax Loss Harvesting: Replace
Tax Ls H: ing: Repl: SPY v Total Value $200¢
@D CoPlanner identifies concentrated position risk and With VOO to realize $2,250 loss 1006
surfaces ways to mitigate \
Defined as the following % of overall portfolio: $0
siilwibeheti b s i @D Increase 401(k) Contributions -
10% Taxable Tax-Exempt Tax-Deferred
@ Roth Conversion v cash (@ Alternative Investments ([l Equity Cash (@ Alternative Investments (il Equity
@ Estate Tof3Active v {8 Tox-Exempt Fixed Income (i} Taxable Fixed Income I Tex-Exempt Fixed Income ([l Taxable Fixed Income.
@D Ssocial Security Start Age v
Apply to Advisor Defaults Cancel Save CoPlanner Options IMMEDIATE TAX-ALPHA (® LIFETIME TAX-ALPHA ® ACHIEVABLE LIFESTYLE
© soncronir - $3.200 $87.000 $109.000
. o .
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What’s Next for eMoney Intelligence?

CoPlanner-Powered “P2E” CoPlanner-Powered "P2E”

CoPlanner will be able to determine best-fit investment strategies, tax-aware CoPlanner will be able to determine best-fit investment strategies, tax-aware
portfolio transition strategy, identify tax-loss harvesting opportunities, and portfolio transition strategy, identify tax-loss harvesting opportunities, and
more... more...

v Moev 4

Frank and JoannaMiller v // Overview Facts Plans Reports Presentations  Vault L &
Plan: Ideal Retirement v & Mode: Presentation v/ (3 sharePlan v
Techniques ~ Template: Smart Presentation v Edit
«
CoPlanner ¢ Generate @& v ~-
Al h1 RN Balance Sheet Goals Goal Alignment& Investment Tax Loss Achievable Lifetime Portfolio  Comparison  Portfolio Actions .
SR Assetlocation  Strategy Details  Harvesting Lifestyle Value &  TakeActions

@ Retirement Goal: Invest Accounts A
and B in Portfolio X

Portfolio Actions P @

Account Connection Status. Send To Details
Allocating accounts A, B, totaling $600,000, ~-
invested in Portfolio X, will grow to the needed AccountA Connected Fidelity Show
1 2040 with 80% confi
$1000,000 by 2040 with 80% confidence Account A | Connected Account B Connected Schwab Show
o Custodian: Fidelity
G See details about this strategy on Y Frank's 401(k) Client Action Needed
B Investment Strategy Details
B Asset Location Ticker  Current Value Current Cost Basis Action New Value New Position Long Term Short-Term § § -
Position Capital Gains Capital Gains Disclaimer: Lorem ipsum dolor sit amet, consectetur adipiscing elit. Cras purus dolor, sodales zc fermentum
id, posuere ut sem. Aenean cursus viverra quam, id rhoncus ante.
SavetoPlan Dismiss Modify AAPL $100,000 200 $50,000 Sell 50 $75,000 150 $0 $0
GOOG  $50,000 100 $47,500 - $50,000 100 $0 $0 . . g
@ Legacy Goal: Invest Account C and D Add Client Actions to Next Steps Cancel Confirm & Send
v
in Portfolio Y MSFT $150,000 50 $132,000 - 150,000 50 $0 S0
ETF1 $0 0 - Buy125 4 $12,500 125 $0 S0
@D Tax Loss Harvesting: Replace SPY o
with VOO to realize $2,250 loss ETF2 $0 o - Buy25 A $2,500 25 $0 so
ETF3 $0 0 - Buy50 1 $5,000 50 $0 S0
@D Increase 401(k) Contributions v E———
@D Roth Conversion v Account B Connected
Custodian: Schwab
@ social Security Start Age v
Ticker P Chat with Coplanner for Frank and Joanna's Plan New Value New Position Long Term Short-Term
. Capital Gains Capital Gains
@ Move Assets into an ILIT v

eMoney



Thank you!

Stay connected:
« Monthly feature release summary meeting
* Monthly feature release summary email

Join Feature Release Group:

Service Portal > Get Access > Email Distribution List > Request to be added to
featurereleasegroup@emoneyadvisor.com.

eMoney
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